Together we shape the
future of alumina
With more than 100 years of alumina expertise and a turnover of above $500 million, Almatis is the world’s leader in the
development, manufacture and supply of premium alumina and alumina-based products which are mainly used in the refractories,
ceramics and polishing markets. The processed materials are used in a wide variety of industries including iron and steel
production, cement production, non-ferrous metal production, the ceramic, automotive, construction, the chemical, petrochemical
and electronics industries and many more. Almatis is a global and fully-integrated producer, serving its customers with 1150 people
from sixteen strategically located sales, research and manufacturing sites.

To strengthen our commercial team, we are filling the vacancy of a

Senior Account Manager Refractories (m/f)
for our European business based in Frankfurt, Ludwigshafen (D) or Rotterdam (NL)
Responsibilities






You have overall responsibility for clients in North-Western Europe (UK, Benelux, and Nordic Countries). This includes sales
and marketing responsibility for the assigned regions and markets, the development and implementation of sustainable
growth targets and the negotiation of all commercial terms and conditions.
You will develop strong and sustainable relationships with our customers and understand their long-term plans and needs.
You collect relevant market information across the value chain and translate these into commercial tactics and contribute with
value-creating business cases to the development and execution of the relevant strategic roadmaps
These tasks require close collaboration with different departments of our company, such as customer service, product market
development, production and planning across our worldwide company footprint.
As part of an international sales team, you report to the Commercial Director Refractories Europe, being based at the
company’s headquarters in Frankfurt.

Qualifications






We are looking for a highly motivated sales personality with strong presentation and negotiating skills, who appreciates a
high freedom to act in an entrepreneurial and growth-oriented environment.
You have a commercial or technical university degree (BSc or MSc) and at least 10 years of relevant experience in
international Sales and Marketing. You have a proven track record of achievements in Sales and Marketing including project
work.
Knowledge from the industrial field of ceramics, refractories or minerals would be beneficial.
You have proficient English language skills and have ideally a very good command of the German language, additional
foreign language skills would be a strong plus.
You have advanced MS Office and SAP user skills.

Our Offer





Working in the international environment of an agile and fast growing industry leader with over 100 years of history
Efficient communication and fast decision making under a modern management and a strong level of teambuilding
Manifold opportunities to enhance your further professional development, continuing education and management of your
own projects
Attractive remuneration and social benefits package

If you want to be part of a fast growing global company, please send your resume via email to: LUD.Personalabteilung@almatis.com

Think alumina, think Almatis.
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